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Licensing agreements as bargaining outcomes:

general results and two examples
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Abstract. We investigate coalition structures formed by an external licensor
of a patented innovation and firms operating in oligopolistic markets, and study
licensing agreements reached as the bargaining outcomes under those coalition
structures. The following are shown. (I) If the goods are not so substitutive
in Bertrand competition, the grand coalition forms and the core is not empty,
whereas in Cournot competition the core is empty under any coalition structure.
(II) When the optimal number of licensees is one in the Bertrand duopoly with
differentiated goods, the bargaining set gives more revenue to the licensor than
licensing by means of upfront fee expects to give.
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